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Disclaimer
Forward-Looking Statements

This presentation of AEye, Inc. (“AEye” or the “Company”) includes statements that are not historical facts, but rather are forward-looking statements within the meaning of the federal securities laws, including the safe harbor provisions of the U.S. Private Securities Litigation Reform Act of 1995. Forward-looking statements are sometimes accompanied by words such as 
“aim,” “believe,” “continue,” “project,” “expect,” “anticipate,” “estimate,” “intend,” “strategy,” “future,” “opportunity,” “predict,” “plan,” “may,” “should,” “will,” “would,” “potential,” “seem,” “seek,” “outlook,” “target,” and similar expressions that predict or indicate future events or trends or that are not statements of historical matters. Forward-looking statements in this presentation 
include, but are not limited to, statements regarding AEye’s financial outlook, including fourth quarter 2026 revenue, full year 2026 and 2027 cash consumption, and operational runway; the conversion of AEye’s customer pipeline into commercial agreements and revenue; AEye’s relationships with customers, partners, and distributors and the implications of those 
relationships; the performance and commercialization of AEye’s products; AEye’s progression through the phases of commercialization described in this presentation; and the size and scope of AEye’s market opportunity. These statements are based on current expectations and assumptions, whether or not identified in this presentation, and are subject to risks and 
uncertainties. They are not, and must not be relied on as, a guarantee, an assurance, a prediction, or a definitive statement of fact or probability. Actual events and circumstances, many of which are beyond AEye’s control, are difficult or impossible to predict and may differ materially from those expressed or implied. Many factors could cause actual future events to differ 
from the forward-looking statements in this presentation, including, but not limited to, the following risks, in each case to the extent or in the time frame anticipated, or at all: the risk that fourth quarter 2026 revenue may not approximately double third quarter 2026 revenue or reach $1 million, including if Apollo commercial program deliveries are delayed or reduced, and 
that fourth quarter revenue may not establish a new quarterly baseline or support upside in 2027; the risk that full year 2026 cash consumption may exceed $35 million, including the approximately $5 million in working capital to support the commercial ramp, due to unanticipated expenses associated with the investments required to ramp AEye’s products, or otherwise; 
the risk that AEye may not achieve its target of 2027 cash consumption approximately 15% below the 2026 expected amount; the risk that AEye’s cash consumption may increase due to unforeseen circumstances and that its balance sheet may not provide operational runway into 2028 or the ability to execute multi-year commercial programs; the risk that AEye’s active 
technical engagements and paid proof-of-concept customers may not convert into commercial agreements or revenue, including within the next 6 to 9 months or the 12 to 18 month decision window following the start of a proof of concept, and that the revenue ramp AEye anticipates beginning in the fourth quarter of 2026 may not occur; the risk that growth in customers, 
engagements, and inbound interest may not continue and that existing customers may not continue to make repeat purchases; the risk that AEye’s agreement with Lunar Outpost for the Pegasus Lunar Terrain Vehicle may not continue to ramp or result in product deliveries or revenue, including as a result of risks and uncertainties associated with the underlying 
government program; the risk that orders from AEye’s lead defense customer may not continue, that the counter-UAS integration with Swiftstrike AI may not be completed or result in additional STRATOS revenue, that defense engagements may not continue to grow, and that defense distributors may not expand the international reach of Apollo and STRATOS; the risk 
that AEye’s agreement with Alive3D and its second sports analytics customer may not result in continued orders or deployments; the risk that OPTIS deployments in Detroit, Florida, and the Bay Area may not remain operational or result in additional full-stack deployments, and that rail RFIs and proofs of concept may not advance to commercial decisions; the risk that the 
validation of Apollo on the NVIDIA DRIVE AGX Thor platform and AEye’s participation in the NVIDIA DRIVE Hyperion ecosystem, the multiple OEM Level 3 and Level 4 evaluations underway, and AEye’s expanding relationship with MoveAWheeL may not result in RFIs or RFQs, commercial agreements, or design wins; the risk that STRATOS may not achieve broader 
commercialization following its first revenue, and that Apollo and STRATOS may not achieve their anticipated detection ranges or other performance specifications in customer applications; the risk that AEye’s software-defined platform and the range and configurability of its products may not continue to extend to new verticals and applications without new hardware, 
open new markets while keeping costs low, maintain their performance lead, or broaden AEye’s addressable market with less capital; and the risk that AEye may not progress through the phases of commercialization described in this presentation, including that evaluations may not convert into commercial contracts and that AEye may not achieve revenue scale, positive 
margins, operating leverage on a partner-led cost base, or sustained profitability. Other factors that could cause actual results to differ include: the size and timing of the market opportunity available to AEye and AEye’s ability to participate in it and gain market share; the market acceptance of AEye’s differentiated technology and the risk that lidar adoption is slower than 
anticipated or fails to occur; the ability of customers and strategic partners to effectively implement AEye’s technology, and the timing of their commercial adoption, which could be delayed for reasons related or unrelated to AEye’s technology, including regulatory, safety, or reliability issues; the risk that current or future customers, strategic partners, automotive Tier 1 
suppliers, or distributors do not yield the expected results or terminate their relationships with AEye sooner than expected, and that competitors displace AEye at current or potential customers; customer cancellations of their contracts with AEye; AEye’s limited operating history and the ability of AEye and its management team to bring AEye’s technology to market, 
implement business plans, forecasts, and other expectations, identify and realize additional opportunities, and address the near- and long-term opportunities in the evolving autonomous transportation industry; AEye’s ability to leverage existing value chains and realize the benefits of its capital-light, partner-led business model, to scale its manufacturing capacity and 
achieve manufacturing and cost efficiencies, and to achieve automotive-grade production at scale; undetected or unknown errors, defects, or reliability issues in AEye’s technology, and defects in production processes at AEye’s facilities or those of its contract manufacturers; shortages, long lead times, price changes, discontinuation or modification, or other disruptions in 
the supply of key components and materials; AEye’s ability to retain and recruit officers, directors, and key employees, especially in the current challenging macroeconomic and industry environment; the enforceability of AEye’s intellectual property rights, including its patents, and the potential infringement of the intellectual property rights of others; changes in laws and 
regulations affecting AEye’s business, including laws and regulations impacting the use of lidar that AEye is unable to comply with, and changes in the competitive and regulated industries in which AEye operates, including variations in operating performance across competitors; macroeconomic or industry downturns; and the volatility in the price of AEye’s securities. 
These risks and uncertainties may be amplified by current or future global conflicts and current and potential trade restrictions, trade tensions, and tariffs, all of which continue to cause economic uncertainty. The foregoing list of factors is not exhaustive. You should carefully consider the foregoing factors and the other risks and uncertainties described in the “Risk Factors” 
section of AEye’s most recent Annual Report on Form 10-K and subsequent Quarterly Reports on Form 10-Q, and in other documents AEye files with the U.S. Securities and Exchange Commission (the “SEC”) from time to time, which identify and address other important risks and uncertainties that could cause actual events and results to differ materially from those 
contained in the forward-looking statements. There may be additional risks that AEye presently does not know of or currently believes are immaterial that could also cause actual results to differ. Forward-looking statements speak only as of the date they are made. AEye does not undertake any obligation to update or revise any forward-looking statement, whether as a 
result of new information, future events, or otherwise, except as may be required under applicable securities laws. AEye gives no assurance that it will achieve any of its expectations, and you should not place undue reliance on any forward-looking statement.

Financial Information

Any financial forecasts, operating forecasts, or projections in this presentation, including AEye’s financial outlook, represent estimates of AEye as of the date of this presentation. AEye’s independent registered public accounting firm has not examined, reviewed, or compiled them and, accordingly, does not express an opinion or any other form of assurance with respect to 
them. Such information is subject to a wide variety of significant business, economic, and competitive risks and uncertainties; some of the assumptions on which it is based will not materialize, and unanticipated events may occur. Accordingly, actual results may differ materially from the projected results, and the inclusion of prospective financial information in this 
presentation should not be regarded as a representation by any person that the projected results will be achieved.

Use of Non-GAAP Financial Measures

This presentation includes non-GAAP net loss and non-GAAP net loss per share, which are non-GAAP financial measures, and may include forward-looking non-GAAP financial measures with respect to AEye’s expected future performance. A reconciliation of the historical non-GAAP financial measures to the most directly comparable GAAP financial measures is 
included in the appendix to this presentation. Not all of the information necessary for a quantitative reconciliation of forward-looking non-GAAP financial measures to the most directly comparable GAAP financial measures is available without unreasonable efforts at this time. AEye’s management uses these non-GAAP measures to evaluate AEye’s financial and operating 
performance and believes they provide useful supplemental information about AEye. Non-GAAP measures are in addition to, and not a substitute for or superior to, measures of financial performance prepared in accordance with GAAP, should not be considered as an alternative to net income, operating income, cash flows from operating activities, or any other GAAP 
measure, and have limitations, including that other companies may calculate similarly titled measures differently, so AEye’s non-GAAP measures may not be comparable to those of other companies.

Industry and Market Data

This presentation may include market data and other statistical information from third-party sources, as well as AEye’s good faith estimates derived from internal and third-party sources. Although AEye believes these third-party sources are reliable as of their respective dates, neither AEye nor any of its affiliates has independently verified the accuracy or completeness of 
this information, and none of AEye, its affiliates, or their respective directors, officers, employees, stockholders, or agents makes any representation or warranty with respect to its accuracy.

Trademarks and Intellectual Property

All trademarks, service marks, and trade names of AEye used herein are trademarks, service marks, or registered trade names of AEye. Any other product or company names or logos mentioned herein are the trademarks and/or intellectual property of their respective owners, and their use is not intended to, and does not alone, imply a relationship with AEye or an 
endorsement or sponsorship by or of AEye. Solely for convenience, trademarks, service marks, and trade names referred to in this presentation may appear without the ®, TM, or SM symbols, but such references are not intended to indicate, in any way, that AEye or the applicable rights owner will not assert, to the fullest extent under applicable law, its rights.
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Matt Fisch
Chief Executive Officer



ACCELERATING COMMERCIAL MOMENTUM

Q3 2026 Commercial Dashboard

32
Revenue-generating 

Customers
Up 28% vs. Q2 earnings

First 
STRATOS  

Revenue
From Swiftstrike AI 

Collaboration

~10x
YoY Revenue 

Growth
~2.5x QoQ revenue growth

5th
Consecutive Order From 
Lead Defense Customer

Defense engagements 
growing QoQ

Third quarter 2026 revenue of $506K represents 5th consecutive quarter of 
revenue growth
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Counter-UAS integration 
underway



S T AG E  1  ·  L E AD S

>200
Active technical 
engagements
Each one a candidate for a paid POC

S T AG E  2  ·  P A I D  P O C S

32
Customers integrating and validating

S T AG E  3  ·  D E C I S I O N

Converting
Lunar Outpost is now 
generating significant 
commercial revenue
More conversions expected in 
the next 6–9 monthsIntegrating Validating Nearing decision

T O D A Y

Revenue ramp begins Q4 2026

Illustrative

Lunar Outpost convertsPOCs launch, start of H2 2025

POC evaluation and testing Decision window: 12–18 months after POC start
H2 2025 H1 2026 H2 2026 H1 2027 H2 2027

CUSTOMER PIPELINE

Improving Visibility into Revenue Acceleration
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New Markets Are Converting
Apollo  continues to gain commercial traction in space mobility and sports analytics

SPACE MOBILITY

Lunar Outpost program now 
contributing revenue

» Binding, multi-million-dollar agreement for the 
Pegasus Lunar Terrain Vehicle

» Ramp underway, giving visibility into future 
revenue
» This triggered a surge in technical 
engagements by answering an unmet need in 
space mobility

SPORTS ANALYTICS

Second customer in sports analytics

» New sensor order following Alive3D's selection 
of Apollo

» Same platform reconfigured via software for 
elite sports use case

WHY IT  MATTERS

Same platform, expanding market

» Both use cases were beyond the reach of first-
generation lidar

» Each new vertical is served from one platform, 
without expanding the product portfolio

» Broadens our addressable market with 
increasingly less capital required
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Industry Vertical Momentum
Defense
» Remains our most active vertical -- engagements 
continue to grow QoQ

» First STRATOS  revenue from Swiftstrike AI counter-
UAS integration

» Lead customer placed fifth consecutive order

» Defense distributors expanding Apollo  and 
STRATOS’  international reach

Aerospace
» Lunar Outpost selected Apollo  for its Pegasus Lunar 
Terrain Vehicle; now contributing revenue and ramping

» Same software-defined platform extends from defense 
to lunar mobility, no new hardware stack

» Inbound space-mobility interest up sharply since the 
announcement

Smart Infrastructure
» OPTIS  now monitoring intersections and highways in 
Detroit and highways in Florida; Bay Area smart 
intersection remains operational

» Second sports analytics customer follows Alive3D, 
extending Apollo  into elite-sports tracking

» Multiple rail RFIs and proofs of concept advancing 
toward commercial decisions

Automotive and Trucking
» Apollo  validated on NVIDIA DRIVE AGX Thor  and 
part of the DRIVE Hyperion ecosystem.

» Active in multiple OEM L3/L4 evaluations

» MoveAWheeL relationship expanding, with multiple 
opportunities in development
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Strategic Priorities

1
Convert the pipeline into 
commercial deployments

» 32 revenue-generating customers, up from 
25 last quarter; convert POCs to commercial 
wins

» 200+ active engagements feeding the POC 
funnel

2
Scale operations to deliver 
commercial ramp while 
maintaining capital discipline

» $63.1M cash and marketable securities, 
virtually debt-free

» $35M full-year 2026 cash consumption, 
including ~$5M in working capital to support 
the commercial ramp 

» Operational runway into 2028

» Targeting 15% cash consumption reduction 
in FY27

3
Extend our software-defined 
performance lead

» Build on first STRATOS revenue toward 
broader commercialization

» Expand OPTIS full-stack sense-to-act 
deployments

» Apollo detects at up to 1 km, 
STRATOS at up to 1.5 km

» Leverage range and configurability to open 
new markets while keeping costs low
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Conor Tierney
Chief Financial Officer
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WHERE WE ARE

Three Phases of Commercialization
Phase two begins when evaluations convert into commercial contracts

PHASE 1  ·  FOUNDATION

COMPLETE

» Engineering programs and technical 
evaluations

» Proof-of-concept deployments across 
verticals

» Partner and manufacturing 
framework in place

PHASE 2  ·  CONVERSION

WE ARE HERE

» Evaluations convert into commercial 
contracts

» Operational backbone built to serve 
them

» Revenue scale and positive margin 
come later in the phase

PHASE 3  ·  SCALE

AHEAD

» Multi-year programs at production 
volume

» Operating leverage on a partner-led 
cost base

» Path to sustained profitability
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Q3’26 Financial Summary
(in millions, except per share amounts)

Key Financial Metrics(1) Q3 2026 Q2 2026

 GAAP Net Loss $(11.2) $(10.0)

 GAAP EPS $(0.24) $(0.22)

 Non-GAAP Net Loss(2) $(7.2) $(7.6)

 Non-GAAP EPS(2) $(0.15) $(0.17)

 Net Cash Used in Operating Activities $(8.0) $(7.3)

 Weighted Avg Shares for EPS 46.5 45.9

 Cash, Cash Equivalents, and Marketable Securities $63.1 $71.5

(1)  This table discloses select financial metrics, for full financial information refer to our third quarter 2026 earnings release
(2)  Excludes stock-based compensation expense, expenses related to financing arrangements, change in fair value of warrant liabilities, and arbitration 
award. See reconciliation of GAAP to Non-GAAP Financial Measures on Slide 14

Quarterly Results (unaudited)
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Financial Outlook
 Fourth-quarter 2026 revenue expected to approximately double Q3 and be our first $1 

million revenue quarter driven mainly by Apollo  commercial programs

 Q4 revenue is expected to establish a new quarterly revenue baseline with significant 
upside potential in 2027
 Full-year 2026 cash consumption expected at $35 million, inclusive of approximately $5 

million in working capital to support the commercial ramp
 2027 cash consumption targeted at approximately 15% below the 2026 expected number
 Strong balance sheet, with $63.1 million in cash and marketable securities at quarter end 

and virtually no debt, providing operational runway into 2028 to support commercialization 
and customer deployments
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Reconciliation of GAAP to Non-GAAP Financial Measures
(in thousands, except share amounts and per share data)

Reconciliation to Non-GAAP Net Loss Q3 2026 Q2 2026

 GAAP Net Loss $(11,244) $(10,022)

      Stock-based compensation 3,255 2,419

      Stock issuance costs 414 97

Change in fair value of warrant liabilities (75) (130)

Arbitration award 458 -

 Non-GAAP Net Loss $(7,192) $(7,636)

Per Share Data:

 Non-GAAP net loss per common share (basic and diluted) $(0.15) $(0.17)

 Weighted average common shares outstanding (basic and diluted) 46,538,088 45,915,091

Quarterly Results (unaudited)
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THANK YOU

Contact us:
AEye, Inc. Investor Relations
info@aeye.ai
925-400-4366
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